SORALUCE

Setting new standards

EMEC will be representing SORALUCE throughout
Eastern Canada, Manitoba and the Maritimes

For Immediate Release

Chicago, IL June 28, 2018. EMEC Machine Tools is delighted to announce the addition of the
SORALUCE line of leading edge, high precision face, milling, boring and turning machine tools which will
complement our existing lines of top quality machine tools and allow us to better serve our Canadian
customers.

SORALUCE is a world leader in these technologies and has provided high quality manufacturing solutions
to many industries around the world that include oil and gas, energy, railways, industrial vehicles and
many others for over 55 years and their reputation for innovation and excellent customer service aligns
with our expectations and more importantly our customers’ expectations of a leading edge machine tool
builder.

EMEC represents some of the finest machine tool builders on an exclusive basis across our territories—
Hardinge, Tsugami, Modig and C.R. Onsrud. EMEC possesses a wealth of talent; EMEC sales personnel,
technical and support staff each average over 25 years of experience combined in manufacturing and
servicing our clients in the distribution of Machine Tools. Customers are looking to build relationships with
machine tools distribution firms that can provide total production solutions, providing expertise in areas
often ignored or passed over by less supportive and ambitious Distributors. This trend leads away from
those whose prime interest is only to sell machine tools

Under SORALUCE’s machine tool umbrella, EMEC will expand their state of the art technology with a
complete line of Machine tools for manufacturers’ within Canada.

Michael Perez, President of SORALUCE America, made emphasis in the automation solutions they will be
able to bring to their customers. EMEC represents another state of the art machine tool technology to our
portfolio. With this addition, we are able to deliver one stop automated solutions to manufacturers in the
region who are looking for more efficiency and productivity”.

Fundamentally, EMEC'’s strategy capitalizes on the changing nature of companies and products to
promote better understanding and partnership with your management and technical personnel. We don’t
focus on making quick sales; we are looking to build long term relationships.

“‘SORALUCE will provide EMEC not only with a powerful distribution and sales force in North America, but
strong technical support for all of our technologies”, said David Gordon, Account Executive.

SORALUCE, together with EMEC, will be able to reach such markets as automotive, aerospace,
electronics, medical and oil and gas with a fully integrated solution, helping companies to increase their
OEE indicators and to improve their output by being more competitive and responding to today’s
manufacturing requirements.
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